
Auto Buying Tips and 
Tricks

Dawn ZaBelle



Agenda

1. Affordability

2. Buy or Lease

3. New or Used

4. Fees

5. Ancillary Products



How Much Can I Afford?

1. Consider a down 
payment/trade in value

2. What is a comfortable monthly 
payment

3. How much will I pay in 
insurance

4. Get a pre-approval from your 
financial institution

*rate as of 10/01/2024



Buy vs. Lease

BUY
 You own and can keep the vehicle as 

long as you want

 Loan payments are usually higher, but 
you are paying off the entire cost

 You can sell or trade at any time

 You can drive as many miles as you 
want

 Property tax

LEASE
 You get to use the vehicle and have to 

return it at the end of lease

 Payments are lower, you are only paying 
off the depreciation

 Ending a lease early could result in 
charges

 Most leases limit to 36k miles for a 36 
month lease, you will pay a fee for 
exceeding the limits

 No property tax



Lease Example



New or Used

New 
 New cars are typically more 

expensive

 Interest rates are lower. Score 
of 660-709 6.24%

 Insurance likely to be higher 
due to the value

 May have rebates and better 
warranty 

Used
 Less expensive and slower to 

depreciate

 Interest rates are higher.  Score 
of 660-709 8.74%

 Insurance may be lower; not 
needing as much coverage

 Likely to pay out of pocket for a 
warranty



Fees

If purchasing from a dealership you may have what the dealers call 
“closing fees, document fees, processing fees, etc.” The fees can range 
anywhere from $400+ in addition to the Sales Tax and SC Registration 
Fee.



Ancillary 
Products

Guaranteed Asset Protection (GAP)

• Protects Members against financial loss if vehicle is stolen or 
declared a total loss by the insurance company

• GAP will pay up to 125% of the vehicle value in the case of 
total loss (MSRP for new vehicles, NADA for used vehicles), 
and give the member a $1,000 payment towards a replacement 
loan after financed with Greenville Federal Credit Union

• The cost is $499 and can be paid out of pocket at the time of 
the loan or financed into the loan (60-month term is $8.32  
monthly)



NADA Example



Mechanical Repair Coverage (MRC)

• This coverage helps protect members against risk of 
unexpected vehicle repair, breakdowns, and provides 
rental reimbursement 

• There are no annual fees, can be financed with the loan 
balance or paid out of pocket

• There are levels of coverage and is available for new or 
used vehicles all having mileage/term requirements, 
prices and deductibles.

• MRC can be purchased on a vehicle not financed with 
the Credit Union



Credit Life (CL)

• Credit Life pays off loan in the event of members death

• The member must be 69 or younger to qualify.  Once member 
turns 70 the insurance will drop

• The limit is $75k per loan with a maximum term of 120 months

• The monthly premium is broken down in the loan payment.  
The rate is currently $0.85 per $1,000 per month



Credit Disability (CD)

• If member is 65 years old or less, they qualify.  

• Exclusions are normal pregnancy, intentional injury and 
pre-existing conditions within six months of the loan 
advance date

• May pay up to $75k per loan

• Must work a minimum of 25 hours per week

• Cost is $1.23 per $1,000 per month



Thank you

Dawn ZaBelle 
dzabelle@greenvillefcu.com

 
864-887-5159
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